Financing the Future: How Flexible Asset-Based Lending is Powering Growth and Stability Across Industries
[bookmark: _lcpf0jdseefx]Access to ready working capital is critical to the success of a business, whether maintaining day-to-day operations or investing in growth. Yet, even strong companies often face short-term liquidity constraints, especially amid shifting markets and economic uncertainty.
Factoring and asset-based lending (ABL) have emerged as powerful solutions for businesses seeking not only capital, but also partnership. From small retailers to national brands, these financing strategies enable companies to convert their assets into opportunity, fueling expansion, innovation, and resilience.
Three recent examples highlight how ABL is reshaping the financial landscape:
· Aequum Capital’s $7.5MM revolver supporting a Midwest appliance retailer’s growth.

· Second Avenue Capital Partners’ $120MM facility financing Aaron’s transformational acquisition.

· TAB Bank’s $5MM line empowering a sustainability-driven manufacturer to expand its impact.

Each of these cases demonstrates how modern ABL is a strategic partnership model built on insight, flexibility, and long-term growth.

[bookmark: _fy1efzby9dg]The Challenge
Even well-established companies encounter funding gaps that banks may hesitate to fill. For some, rapid growth or seasonal cycles create cash flow strain. For others, traditional credit metrics simply fail to reflect strong underlying value.
· In Chicago, a premier distributor and retailer of household appliances faced exactly that dilemma. Despite a strong product line and national retail presence, its existing bank line no longer met the demands of growth and e-commerce expansion.

· In Boston, industry leader The Aaron’s Company was executing a complex take-private acquisition, a transaction that required speed, precision, and a financing partner capable of structuring a nine-figure facility aligned with multiple stakeholders.

· In Ogden, Utah, CoreCentric Solutions, a company devoted to remanufacturing and sustainability, needed a financial partner that could match its innovative business model with equally forward-thinking capital.

Each story began with a company facing constraints—not of vision, but of liquidity. And each found a factor or ABL partner willing to see beyond the balance sheet.

[bookmark: _yyp79s8ex7va]The Turning Point 
When these companies partnered with specialty lenders, financing became more than access to cash, it became a strategic lever for growth.
· Aequum Capital provided a $7.5 million asset-based credit facility that refinanced the appliance distributor’s bank line and unlocked additional working capital for inventory and expansion. The flexible structure, secured by receivables from national retailers and e-commerce channels, aligned perfectly with the company’s sales cycles.

· Second Avenue Capital Partners (SACP), in partnership with Pathlight Capital, structured a $120 million senior secured revolving credit facility for The Aaron’s Company, Inc. The facility served as a cornerstone in Aaron’s take-private acquisition by IQVentures Holdings, supporting a seamless transition while positioning the company to accelerate growth across its 1,200+ stores and robust e-commerce platform.

· TAB Bank extended a $5 million credit facility to CoreCentric Solutions, empowering the company to continue its mission of reducing waste through appliance part recovery and remanufacturing. The financing strengthened CoreCentric’s ability to service major OEMs and sustainability partners while expanding its repair operations across the Great Lakes region.

Across these deals, lenders demonstrated a modern approach to ABL: speed, creativity, and partnership. Each facility was tailored, not templated, crafted to fit the borrower’s assets, growth trajectory, and purpose.

[bookmark: _p7z1c9t1h2o]The Results
The impact of these partnerships extended well beyond capital infusion.
· For the appliance retailer, refinancing through Aequum Capital provided financial breathing room and agility to pursue growth initiatives, expand product lines, and strengthen relationships with national retail partners.

· For Aaron’s, the $120MM facility from SACP ensured continuity and stability during a complex acquisition, enabling a smooth ownership transition while safeguarding the company’s mission to provide flexible ownership options to millions of customers.

· For CoreCentric Solutions, TAB Bank’s support amplified the company’s sustainability mission, helping reduce waste, extend product life cycles, and sustain jobs in the repair and remanufacturing industry.

Each outcome underscores a larger truth: ABL and factoring can turn financial friction into forward motion. They allow businesses to move from constrained to confident, supported by partners who understand their value and vision.

[bookmark: _uwinb8tmls7a]The Human Element 
“Working with our lender gave us more than capital—it gave us confidence,” shared one executive. “They understood our business, our assets, and our goals. The process was transparent, the partnership genuine.”
From the executive suite at Aaron’s to the operations floor at CoreCentric Solutions, these borrowers found not just financing, but allies—partners who shared their drive to build, improve, and grow.
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[bookmark: _yf2z4jepsau3]The Broader Lesson
Across industries, from retail and manufacturing to sustainability and consumer finance, ABL and factoring are proving essential tools for navigating modern business realities. These aren’t “alternative” solutions anymore; they’re advantageous ones.
By unlocking liquidity from assets, companies gain the flexibility to innovate, adapt, and invest, precisely when opportunity strikes or challenges arise.

[bookmark: _n9lb0syq1wwx]If your business is ready to unlock working capital, scale with confidence, or navigate complexity with a trusted financing partner, explore how flexible ABL and factoring solutions can support your goals.

Contact the Secured Finance Network to learn how your assets can power your next chapter.

